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Future outlook looks bright given diversified growth…  
GIL’s 83% of the revenue comes from automobile manufacturers and has 
significant exposure in 2Ws (56% revenue), cars (31% revenue) and trucks & 
railway (13% of revenue) which aided the company in diversifying its revenue 
mix. Despite economic doldrums, GIL has registered a revenue growth of 21% for 
FY18 compared to 14.7% industry growth as its key customers outperformed the 
industry. Given its higher share of business in the fast growing two wheeler 
companies, new order wins in cars (where average selling price of car suspension 
are much higher) and improved orders in CV coupled with favorable macros, we 
factor 15% revenue CAGR over FY18-20E. 

Revenue share from 2W segment to improve  
GIL’s revenue share from 2W is expected to improve to 58% by FY20 from 56% as 
its key customers; TVS Motors, Yamaha and Royal Enfield (RF) are growing in 
double digits. Notably, they secured a maiden order from Honda for front forks 
and supply is expected to begin in FY20. Honda is the largest scooter manufacture 
and having 29% overall market share in 2W industry with an annual production 
of 58lacs units. Further, GIL is No.1 contender for the new launches from its key 
customers, Yamaha, Suzuki and RF which are likely to be awarded soon. 

Strong performance by Maruti Suzuki to support GIL’s growth 
GIL is the sole vendor to Brezza and other Maruti models like S-cross and Ignis & 
Mahindra’s KUV 100, which is extremely successful brand growing at strong 
double digit in the UV space. GIL will commands 50% share in the Maruti’s 
recently commissioned Gujarat plant of 2,50,000 units per annum for its key 
models Brezza & Baleno. GIL has also secured incremental orders from Toyota & 
VW for new facelift models. We expect 14% revenue CAGR in car segment over 
FY18-20E. 

Healthy balance sheet to cushion cyclical downturn 
GIL has a strong balance sheet and robust return ratio. Debt free status and 
superior margin profile will enable them to report healthy ROE /ROCE of 21% & 
15% over the last 3 years. Going forward, improving net margin and healthy 
dividend payout will continue to provide better ROE. 

Valuation… 
We believe new orders, strong auto outlook, R&D & automation will be the 
growth catalyst for next two years. We expect valuation to improve due to better 
earnings outlook of 24%CAGR over FY18-20E. We Intiate coverage on GIL with a 
target price of  Rs150(P/E 15x FY20E EPS) & recommend buy rating. 
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BSE CODE:505714 NSE CODE: GABRIEL  
CMP Rs. 127 TARGET Rs. 150 RETURN 18% 

Bloomberg CODE:  GABR IN SENSEX:  34,865  

Company Data 

Market Cap (cr) Rs1,824 

Enterprise Value (cr) Rs1,831 

Outstanding Shares (cr) 14.3 

Free Float 54% 

Dividend Yield 1.4% 

52 week high  Rs207 

52 week low  Rs116 

6m average volume (cr) 0.02 

Beta 1.1 

Face value Rs1 

Shareholding ( %) Q3 FY18 Q4 FY18 Q1 FY19 

Promoters 54.0 54.0 54.0 

FII’s 11.1 11.0 12.0 

MFs/Institutions 2.4 1.2 0.8 

Public 32.5 33.8 33.2 

Total 100.0 100.0 100.0 

Price Performance 3 Month 6 Month 1 Year 

Absolute Return -11.9% -16.9% -38.2% 

Absolute Sensex -4.5% 1.6% 6.8% 

Relative Return* -7.4% -18.4% -45.0% 

*over or under performance to benchmark index 

 
Stand/cons (Rs cr) FY18A FY19E FY20E 

Sales 1,833 2,117 2,440 

Growth (%) 20.6 15.5 15.2 

EBITDA 171 205 256 

Margins (%) 9.3 9.7 10.5 

PAT Adj. 94 115 144 

Growth (%) 14.1 21.7 25.7 

Adj.EPS 6.6 8.0 10.0 

Growth (%) 14.0 21.2 27.0 

P/E 19.3 15.9 12.6 

P/B 3.5 3.0 2.5 

EV/EBITDA 10.7 8.9 7.2 

ROE (%) 19.3 20.1 21.2 

D/E 0.0 0.0 0.0 
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             Buy  

Shocks absorbed – smooth ride ahead 
Gabriel India Ltd (GIL) is one of the leading manufacturers of ride 
control products viz shock absorbers, front forks and struts having a 
market share of 25 % in two wheelers & cars and 75% in trucks.  

 Strong outlook on auto coupled with GILs leadership position will help 
to reap robust OEM revenue (83% current mix) going forward. 

 Revenue share from 2W segment to improve 200bps to 58% by FY20 
supported by new client addition and order wins. 

 Operating margin to improve by 120bps over FY18-20E to 10.5% led by 
volume growth, operating leverage & superior product mix. 

 Revenue/PAT to grow at 15%/24% CAGR over FY18E-20E factoring 14% 
industry growth & capacity expansion in line with new prospects. 

 Given strong outlook in the domestic auto market and excellent 
fundamentals will gear up for a smooth ride. We initiate coverage on 
GIL with BUY rating & value at a P/E of 15x on FY20E EPS. 

 

Saji John 
Analyst 



 
 

 

Valuations… 
GIL currently trades at 1yr fwd P/E of 16x. GIL’s 
market cap has grown at a CAGR of 52% over the last 
five years till March 31st 2018. The company’s 
operating margin has risen to 9.3% in FY18 from 6.8% 
in FY13 and PAT has grown by 20% CAGR and 5yr 
average P/E stands at 16x. After an unfavorable 2015-
17 due to economic reforms like demonetizations, GST 
and change in emission norms, the auto sector has 
started stabilizing. During H1FY19 the industry 
posted 13% absolute growth and 14.7% for full year 
FY18. Additionally, due to higher government 
spending towards road infra projects, ban on 
overloading the CV segment has witnessed a strong 
rebound in FY18.  
 

1 Yr. Fwd. P/E 

 

Source: Geojit Research, Bloomberg 

 

 

 
 

 
We value at 15x… 
At CMP, GIL is trading at P/E of 16x & 13x on FY19E 
& FY20E EPS. We believe that GIL is heading towards 
a new growth phase focusing on new high value client 
addition, In-house manufacturing, shift in  
aftermarket strategy and scale up the export share. We 
foresee pick up in the two wheeler sales and robust 
CV sales leading to improvement in capacity 
utilization of GIL. We expect the revenue to grow at 
15% CAGR over FY18-20E. We also believe that cost 
optimizations, new technological products and 
superior product mix will drive the margins above 
10% by FY20. We expect the valuation will improve 
ahead due to better earnings outlook of 24% CAGR 
over FY18-20E. Hence we value GIL at 15x on FY20E 
EPS and arrive at a target price of Rs150 and 
recommend ‘Buy’ rating at CMP. 

 
Peer comparison 
Company Sales (cr) EBITDA Margin % 

 FY18 FY19E FY20E FY18 FY19E FY20E 

GIL 1,833 2,117 2,440 9.3 9.7 10.5 

JBM Auto 1,925 2030 2,229 12.0 12.8 12.9 

Endurance 
Technologies 

6,426 7,619 8,991 14.3 14.7 15.1 

Company P/E ROE% 

 FY18 FY19E FY20E FY18 FY19E FY20E 

GIL 19.3 15.9 12.6 19.3 20.1 21.2 

JBM Auto 24.8 14.0 12.0 15.5 19.1 18.3 

Endurance 
Technologies 

39.7 30.2 22.7 20.0 22.5 24.6 

Source: Geojit Research, Bloomberg 

 
(Rs cr) Q1FY19 Q1FY18 YoY% Q4FY18 QoQ %                Comments 

Sales 515 418 23.9 497 3.6 

Top-line in line with our estimates with a highest ever quarterly sales, 
on account of diversified growth across segments. Revenue from OEM 
grew by 26%YoY which constitutes 86%of revenue mix. 

EBITDA 49 39 25.5 46 5.7  

EBITDA margins % 9.5 9.3 +20bps 9.3 +20bps 
Margin improved 20bps owing to better internal efficiencies and pick up 
in the replacement sales. 

Depreciation 11 9 9.8 11 -  

EBIT 38 31 25.6 29 7.7  

Interest 0.7 0.7 4.9 0.7 -  

Other Income 1.8 0.4 418 2.5 (24.0)  

Exceptional Items 0 0 - 0 -  

PBT 39 30 30.7 30 5.6  

Tax 13 9.8 30.9 9.8 9.4 Higher tax rate due to lower tax rebate from R&D expenses 

Share of profit from Associate  0 - 0 -  

Reported PAT 28 20 30.7 20 3.9 Improved profitability due to control of expenses. 

Adjustments  - - - -  

Adj PAT 28 20 30.7 20 3.9  

No. of shares (cr)  14.4 - 14.4 -  

EPS (Rs) 1.86 1.79 30.7 1.42 3.9  
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Indian Auto industry to clock double digit growth… 
After a muted demand of 4% CAGR over FY12-17 in 2W/PV, the industry has registered a robust 16%growth in 
2W & 5% in PV for FY18. In FY17-18, the overall automobile production in India was at 2.6cr, of which two-
wheelers comprise of 80% of total vehicle production. The growth in the 2W was largely led by improvement in 
rural consumption owing to higher agricultural productivity due to normal monsoon and government initiatives to 
improve farm income. The growth in the segment is also buoyed by urbanization which has led to higher growth in 
premium category vehicles, which grew by 77% YoY for FY18. The premiumisation in the two wheeler industry 
has led to superior launches by the OEMs (Original Equipment Manufacturers) indeed resulting in average selling 
price per vehicle to go up. This will indirectly increase the cost per suspension for GIL (as the price of the vehicle 
goes up). Notably GIL’s 60% revenue comes from 2W and has a market share of 25% in suspension industry, it will 
be one of the key beneficiaries due to its long standing relationship with major OEM’s. On the other hand 
passenger vehicle production grew by muted 5% during FY18 in which Utility vehicle registered a growth of 
20%YoY. However, GIL’s key customers outperformed the industry growth by registering double digit in sales. 
Commercial Vehicle (CV) registered a growth of 10%YoY for FY18 despite negative growth in H1FY18 due to 
change in emission norms and initial disruption from GST. We expect the segment to grow by 12% for FY19 led by 
government’s massive allocation in current year’s budget for road infrastructure projects and implementation of 
overloading ban in select cities to boost the sector growth. 

 
 

India auto production growth data 

 
Source: SIAM, Geojit Research 

 

 
Investment Rationale 
Direct beneficiary of demand revival in Auto sector… 
GIL will be one of key beneficiary of demand revival in 
Auto sector as GIL’s 83% revenue income is generated 
from OEMs, in which 2W/PV & CV constitutes 
56%/31% & 13% of OEM revenue mix. During the 
year, GIL revenue from 2W segment grew by 26%YoY 
largely due to pick in the 2W industry. We expect the 
segment to grow by 18% CAGR over FY18-20E due to 
new launches, client addition and capacity expansion 
by major OEMs like Bajaj auto, Eicher motors. Further, 
GIL is No.1 contender for the new launches from its 
key customers, Yamaha, Suzuki and RF which are 
likely to be awarded soon. The company has won LoI 
(letter of intent) for Honda Activa front forks and the 
supply would start from FY20 for their Gujarat & 
Narsapara plant with good volumes. Company has 
also gained some new orders from domestic 3W OEMs  
for shock absorbers; the order volume is small initially 

with huge potential in future. GIL revenue from PV 
segment grew by 15% during FY18. We expect this 

segment to increase by 13% CAGR over FY18-20E led 
by new models in the UV segment. M&M, Maruti and 
new orders for Toyota corolla for McPherson struts, 

which will bring meaningful growth in the PV segment 
for FY19. The CV & Railway together constitutes 13% 
of the revenue. After witnessing negative growth in CV 
for H1FY18 due to policy changes, the segment 
registered a robust growth of 28% in FY18. It was 
primarily due to implementation of overloading ban in 
some major cities and higher road infra spending. 
Bharat Benz, Ashok Leyland, Force motors M&M & 
Tata are the major customers in these segment. Gabriel 
has 80% market share for the shock absorbers in 
Commercial vehicle segment (CVs). On the other hand 
Railways are shifting towards new generation LHB 
(Linke-Hofmann-Busch) coaches where number of 
shock absorbers used are high and hence the 
opportunity size is quite large and expect meaningful 
growth in this area. We expect combined segment to 
register a growth of 15% CAGR over FY18-20E  

Front forks                    Struts 
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Gabriel’s 25% OEM mix comes from Maruti sales… 
GIL is the sole vendor to Brezza and other Maruti 
models like S-cross and Ignis, which is the extremely 
successful brand growing at strong double digit in the 
UV space. Which has led to increase in its revenue mix 
from 26% to 31%. Maruti (MSIL) recently commissioned 
its Gujarat plant of 250000 units per annum in two 
phases which will result in higher dispatches of its key 
models Breeza & Baleno which command a waiting 
period of 20-24 weeks. As GIL is the sole vendor for 
Breeza model, GIL will gain from increase in capacity 
and higher dispatches. Also to be noted that the supply 
order to MSIL’s recent new launch S- cross facelift has 
also been awarded to GIL.  
 

Supply of Order’s awarded to GIL 
 

Company Model Time of Launch Vendor 

MSIL S-Cross Jul.15 GIL 

MSIL Brezza Mar.16 GIL 

MSIL Ignis Jan.17 GIL 

M&M KUV 100 Jan.16 GIL 

MSIL S-Cross Facelift Dec.17 GIL 

Source: Company, Geojit Research 

 

Segment wise revenue mix 

 Source: Company, Geojit Research 

 
 

 
 

Major revenue comes from OEMs 

 
Source: Company, Geojit Research 

Expansion plan…in-line with new opportunities   
GIL’s Current utilization stands at 70-75% (Previous 
60-65%) and it is expected to increase further 80-85% 
respectively with new orders in the pipeline. To further 
capitalize its customer base, GIL has secured its 
maiden order from Honda Motorcycle & Scooter India 
Ltd (HMSI) for front forks. Towards this, it plans 46cr 
capex in FY19 and supply begins in FY20. Also we 
understand that the company will have one-third of 
the share of business of HMSI and is expected to rise to 
50%. Honda is the largest scooter manufacture and 
having 29% overall market share in 2W industry with 
an annual production of 58lacs units. Capex in FY19 is 
estimated at Rs150cr, against an average Rs43cr in the 
last five years. New piston rode   (key component for 
shock absorbers) for manufacturing internally has 
expected outlay of Rs40cr. New R&D center at Chakan 
premise Rs11.5cr to address new technology 
development for passenger cars and commercial 
vehicle business and regular R&D/Quality/Line 
balancing /Maintenance capex of Rs58.5cr.  

 

Focus on aftermarket…to aid margin expansion 
Gabriel’s distributor/retailer network has grown to 
500/10,000 in FY18 from 350/5,000 in FY13. In FY18, 
fresh product launches took the count up to 500 
products and eight new product lines. GIL has 
strengthened its brand and retailer connects through 
the execution of Elite Retailer program across various 
regions. In the first phase, 500 premier retailers have 
been selected for this program and are expected to 
reach another 1,500 by 2018. Revenue share from 
aftermarket segment has increased from ~8.5% in FY10 
to 13% in FY17 and 11% in FY18.We believe GST and 
strong brand equity will reduce the pricing pressure 
from unorganized players and factor 11% CAGR over 
FY18-20E. GIL’s aftermarket segment revenue has 
grown at a CAGR of 12% to Rs197cr, over past 3 years 
and is expected to increase at a CAGR of 11% to 
Rs289cr between FY18-20E. According to the Indian 
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Automotive Component Manufactures (ACME) 
aftermarket segment stood at Rs56,098cr in FY17. Out 
of which 2 & 3-Wheeler segment accounts for 
Rs12,038cr, Passenger Cars accounted around 
Rs18,970cr, Commercial Vehicles Rs19,748cr and 
tractors Rs5,342cr. The Indian automotive component 
aftermarket segment is expected to grow at 10.5% and 
reach Rs75, 705cr by FY20. 
 
Export strategy to bear fruit for the company 
GIL has increased its focus on export business which 
has expanded significantly in past 4 years with a 
revenue growth of 13% CAGR to 68cr in FY18. Growth 
in the export was muted in FY18 due to slowdown in 
the key export market Colombia which was de-grown 
by 14%. In the 2-Wheeler segment, the Company has 
gained business from Mahindra Peugeot for the 
Metropolis vehicle; and has entered the market for new 
models in Colombia. Exports account for 4% of 
revenue mix, and supplies to all major regions such as 
North America, Europe, Australia and Asia-Pacific. 
Top 5 export market includes Bangladesh, Sri Lanka, 
Egypt, U.A.E. and Australia. Further, company has 
entered into new export markets of Honduras, 
Guatemala and Kenya for aftermarket business. With 
the key focus on Exports in FY17, the company 
appointed a dedicated management team for exports 
business. Germany office will be managing its exports 
to Europe, North America and Latin America markets. 
Going forward, the company plans to increase its 
presence in the aftermarket across the South East Asian 
countries. We expect 10% CAGR growth in export over 
FY18-20E  

Innovation & Technology- Future growth engine 
Innovation is the driving force at GIL and the company 
is always committed to develop advanced and 
futuristic solution to address the customer’s need. They 
believe that R&D, both in terms of products and 
processes is important. The company’s innovative 
outlook has been reflected in the intensive R&D 
activities, and new products introduced to Indian 
automobile industry over the years by the company.  
 
Key highlights: 
 

 Most of the machines in manufacturing are 
built by the company’s in house team 

 One of the India’s leading Ties 1 company to 
have filed 43 patents till date. 

 GIL has evolved from being a product supplier 
to a complete solution provider. 

 

 
To facilitate robust design, foster new products launch 
and promote higher customer satisfaction, the 
company has entered into Technology Assistance 
Agreement (TAA) for technical support on various 
vehicle models or platforms with KYB Corporation, 
Japan; Yamaha Motor Hydraulic systems; Japan, 
KYBSE; Spain, KONI B.V; Netherlands and Torre parts 
& Components; South Africa. The Company has state-
of-the-art, dedicated tech centers at Hosur, Chakan and 
Nashik which are approved by the Department of 
Scientific and Industrial Research (DSIR), Government 
of India. 
 
Healthy balance sheet to strengthen ROE 
Auto industry is cyclical in nature and a weak balance 
sheet could add to the woes. The strong balance sheet 
provides cushion during cyclical downturns to Gabriel, 
which has significantly strengthened its ROE/ROCE in 
the past five years. The debt to equity has reduced 
significantly from 0.39 in FY12 to 0.02 in FY18 and 
stopped accepting public fixed deposits from 
November 2015 and is now repaying these FD’s as per 
maturities. During the last five years, the company has 
reduced the total debt significantly by 91% to Rs8cr. 
Similarly GIL adj. net working capital days has 
improved to 23 days in FY18 from 28 days in FY14, 
which shows efficiency, strong product quality and 
better bargaining power. We expect the free cash flow 
of the company to remain buoyant. Going forward 
improving net margin & healthy dividend payout will 
enable them to report healthy ROE of 21%.  

 
Healthy Return on Equity  

 

Source: Company, Geojit Research 
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Adj. Net working capital days 

 Source: Company, Geojit Research 
 

 

Debt : Equity Ratio 

 

Source: Company, Geojit Research 
 

 
Financials 
Q1FY19 declared stellar performance 
GIL registered a highest ever quarterly sales revenue 
growth of 24%YoY on account of diversified volume 
growth across all the segments. Revenue from OEMs 
grew by 26%YoY which constitutes 86% of the revenue 
mix. EBITDA margin improved by 20bps to 9.5% due 
superior product mix and internal efficiencies. Adj PAT 
grew by 31%YoY. During the quarter the GIL won a 
key business from Maruti Suzuki for Y1K model (Next 
gen. Face lift Alto model) expected to launch in 2019.  
 

Top line to grow by 15% CAGR over FY18-20E 
Gabriel’s revenue to grow by 15% CAGR over FY18-
20E led by demand recovery in the auto industry and 
focused approach in aftermarket and export. After 
consecutive years of slow down during FY15-17 due to 
a slews of policy decisions from the government, slow  
capex cycle and lower export, the industry witnessed a 
robust sales growth of 14% in FY18.  GIL outpaced the 
industry growth by recording 21% in the top-line. The 
growth was largely led by higher volume across all the 
segments. We expect the trend to continue followed by 
normal monsoon prediction, triggering consumption 
led story. GIL’s market share in 2W/3W segment is 
expected to improve led by new client additions in the 

scooter segment, robust capacity plan and superior 
product mix. We expect the revenue from 2W segment 
to register a growth of 18% CAGR for FY18-20E which 
currently constitutes 57% of the overall OEM segment 
mix. Similarly, PV segment is expected to continue the 
trend with double digit growth and expected to 
register a growth of 13% CAGR over FY18-20E. GIL’s 
31% of the revenue mix comes from PV segment. GIL 
has 80% market share for the shock absorbers in CVs. 
Together CVs and railway constitutes 13% revenue mix 
and we expect 15% CAGR over FY18-20E respectively. 
We believe the demand scenario in the CV segment is 
robust due to higher government allocation for road 
infrastructure development for mega projects like 
Bharatmala & implementation of overloading ban. 

 
Margin to improve on superior product mix 
EBITDA margin to improve by 120bps to 10.5% by 
FY20E led by new technological products, operating 
leverage & superior product mix. EBITDA grew by 
16% CAGR during FY13-18. While strong volumes and 
focus on cost rationalization has resulted in 280bps 
improvement in margin to 9.3% during the same 
period. We expect pick up in the aftermarket sales, 
improved export share supported by strong volume 
growth, which will enable GIL to reach ~10% margin 
levels. Despite higher raw material price, GIL could 
maintain its margin through price hikes and cost 
control initiatives. We believe the recent trade war will 
lead to excess supply in the global market that will 
subsides the metal price to some extends, as well as 
operating leverage benefit from higher capacity 
utilization is likely to get partly offset by slight increase 
in the input cost. GIL’s current capacity utilization 
stands at 70-75% and expect to increase to 80-85% 
respectively. We expect 22% CAGR growth in 
operating margin over FY18-20E. 
 

Revenue to grow by 15% CAGR over FY18-20E 

 Source: Company, Geojit Research 
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Double digit margin by FY20 

 Source: Company, Geojit Research 
 

Double digit PAT growth 

 Source: Company, Geojit Research 

 

 
About the company 
Gabriel India Limited is the flagship company of 
ANAND, and a leading name in the Indian auto 
component industry. Established in 1961, the company 
provides the widest range of ride control products in 
India, including shock absorbers, struts, and front 
forks, across every automotive segment with over 300 
product models offered. Today, the Gabriel brand is 
synonymous with shock absorbers in India, with a 
significant presence across all automotive customer 
segments, including original equipment manufacturers 
(OEM’s), replacement, and exports. Over the last 55 
years, Gabriel India has established itself as a provider 
of innovative and proprietary products. GIL 
commenced operations with a single plant in Mumbai, 
and today has seven manufacturing facilities across the 
country namely Parwanoo, Khandsa, Sanand, Dewas, 
Nashik, Pune and Hosur.   These facilities cater to the 
requirements of all market segments, making Gabriel 
the leading automotive OEM supplier for ride control 
products in the country. Gabriel has three state-of-the-
art R&D centres at Chakan, Hosur and Nashik, to 
develop new products, further optimizing product 
performance and capability.  
 

 
 
Key risk 

 Slowdown in Indian Auto sector 
 Technology obsolescence risk 
 Regulatory risk - products and countries 

 
 
 
 
 
 
Segments Products Offered OEM Customers 

Motorcycles & 
Scooters 

Front forks Bajaj Auto 

Gas & hydraulic shock 
absorbers 

Honda Motorcycles 
And Scooter 

 Mahindra  2Wheelers 

  Royal Enfield 

  Suzuki Motorcycles 

  TVS Motor Company 

  Indian Yamaha Motor 

3-Wheelers Shock absorbers Bajaj Auto 

Mahindra 

Piaggio Vehicles 

TVS Motor Company 

Passenger 
Cars & SUV 

McPherson struts General Motors 

Shock absorbers Honda Cars 

Cartridges Mahindra 

  Maruti Suzuki 

  Tata Motors 

  Toyota  Kirloskar 
Motor 

  Volkswagen 

Commercial 
Vehicles 

Shock absorbers Ashok Leyland 

Cabin dampers Bharat Benz 

Seat dampers Force Motors 

  Mahindra Trucks & 
Bus Division 

  MAN Trucks 

  SML ISUZU 

  Tata Motors 

  Volvo  Eicher 
Commercial Vehicles 

  AMW Motors 

  Wheels India 

Railways Shock absorbers Indian railways 
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Standalone Financials 
Profit & Loss Account 

 
Y.E March (Rscr) FY16A FY17A FY18A FY19E FY20E 

Sales 1,438 1,521 1,833 2,117 2,440 
% change -0.4 5.7 20.6 15.5 15.2 
EBITDA 129 146 171 205 256 
% change 11.0 13.1 17.2 19.7 24.7 

Depreciation 31 34 37 43 51 
EBIT 96 111 133 161 203 
Interest 2 4 3 2 2 

Other Income 2 6 7 7 7 
PBT 95 113 137 166 208 
% change 14.2 18.2 21.7 20.9 25.7 

Tax 20 30 43 51 64 
Tax Rate (%) 0.21 0.27 0.31 0.31 0.31 

Reported PAT 75 83 94 115 144 

Adj.* -6 0 0 0 0 
Adj. PAT 76 83 94 115 144 
% change 25.0 9.1 14.1 21.7 25.7 

No. of shares  14 14 14 14 14 
Adj EPS (Rs) 5.3 5.8 6.6 8.0 10.0 
% change 24.9 9.1 14.1 21.7 25.7 

DPS (Rs) 1.4 0.5 1.4 1.4 1.4 

 
 
Cash flow 

 
Y.E March (Rscr) FY16A FY17A FY18A FY19E FY20E 

 Net inc. + Depn. 127 146 175 209 260 
 Non-cash adj.  2 -2 4 0 0 
 Changes in W.C  -39 -28 -56 -63 -103 
 C.F.O  91 119 123 147 158 
 Capital exp. -38 -51 -47 -155 -75 
 Change in inv. -1 -73 -37 35 -50 
 Other invest.CF  22 -2 0 0 0 
 C.F - investing  -36 -125 -83 -122 -127 
 Issue of equity  0 0 0 0 0 
 Issue/repay debt  -2 -3 -1 -1 0 
 Dividends paid  -18 -21 -20 -21 -21 
 Other finance.CF  -3 -2 0 0 0 
 C.F - Financing  -23 -25 -20 -22 -21 
 Chg. in cash   32 -31 20 3 10 
 Closing cash   35 4 24 27 36 

 
 
 
 
 
 
 
 
 
 
 

 
Balance Sheet 

 
Y.E March (Rscr) FY16A FY17A FY18A FY19E FY20E 

Cash 35 4 24 27 36 
Accounts Receivable 192 212 279 325 388 
Inventories 111 130 149 174 198 

Other Cur. Assets 59 106 86 78 90 

Investments 0 28 65 30 80 
Gross Fixed Assets 529 577 624 779 854 
Net Fixed Assets 267 283 293 404 428 
CWIP 2 2 2 2 2 

Intangible Assets 5 5 4 5 6 

Def. Tax (Net) -10 -16 -20 -20 -20 
Other Assets 0 0 0 0 0 
Total Assets 661 754 881 1,025 1,208 

Current Liabilities 178 215 265 302 348 

Provisions 42 27 28 32 37 
Debt Funds 8 8 7 6 6 
Other Liabilities 53 54 56 66 76 
Equity Capital 14 14 14 14 14 

Reserves & Surplus 366 437 511 605 729 

Shareholder’s Fund 380 451 525 619 742 
Total Liabilities 661 754 881 1,025 1,208 
BVPS (Rs) 26 31 37 43 52 

 
Ratios 

 
Y.E March  FY16A FY17A FY18A FY19E FY20E 

Profitab. & Return      

EBITDA margin (%) 9.0 9.6 9.3 9.7 10.5 
EBIT margin (%) 6.7 7.3 7.3 7.6 8.3 
Net profit mgn.(%) 5.3 5.4 5.1 5.4 5.9 
ROE (%) 21.5 19.9 19.3 20.1 21.2 
ROCE (%) 16.8 16.1 13.7 14.1 14.9 
W.C & Liquidity      
Receivables (days) 46.3 48.5 48.9 52.1 53.3 
Inventory (days) 39.6 40.5 38.8 39.0 39.4 
Payables (days) 65.6 66.1 66.8 68.5 68.8 
Current ratio (x) 1.8 1.9 1.8 1.8 1.9 
Quick ratio (x) 1.3 1.2 1.1 1.2 1.2 
Turnover &Levg.      
Gross asset T.O (x) 2.8 2.7 3.1 3.0 3.0 
Total asset T.O (x) 2.3 2.1 2.2 2.2 2.2 
Int. covge. ratio (x) 38.7 28.7 46.1 74.0 96.8 
Adj. debt/equity (x) 0.0 0.0 0.0 0.0 0.0 
Valuation ratios      
EV/Sales (x) 1.3 1.2 1.0 0.9 0.7 
EV/EBITDA (x) 14.2 12.5 10.7 8.9 7.2 
P/E (x) 24.1 22.1 19.3 15.9 12.6 
P/BV (x) 4.9 4.1 3.5 3.0 2.5 

 
 

 

 
 
 
 
 



  

 

Recommendation Summary (last 3 years) 
 

Dates Rating Target 

 

 16th October Buy 150 
    

    

    

    

    

    

    

    

    

    

    

    

    

Source: Bloomberg, Geojit Research.  
 

   

Large Cap Stocks;  Mid Cap and Small Cap; 

 Buy  - Upside is 10% or more. 
 Hold  - Upside is between 0% - 10%. 
 Reduce      - Downside is more than 0%. 
  Neutral                      -                 Not Applicable 

Buy  -      Upside is above 15%. 
Accumulate -      Upside between 10% - 15%. 
Hold  -      Upside between 0% - 10%. 
Reduce/Sell -      Downside is more than 0%. 
Neutral                    -       Not Applicable 
 

To satisfy regulatory requirements, we attribute ‘Accumulate’ as Buy and ‘Reduce’ as Sell.The recommendations are based on 12 month horizon, unless 
otherwise specified. The investment ratings are on absolute positive/negative return basis. It is possible that due to volatile price fluctuation in the near to 
medium term, there could be a temporary mismatch to rating. 
For reasons of valuations/return/lack of clarity/event we may revisit rating at appropriate time. Please note that the stock always carries the risk of being 
upgraded to BUY or downgraded to a HOLD, REDUCE or SELL. 

 

General Disclosures and Disclaimers 

CERTIFICATION 

I, Saji John, author of this Report, hereby certify that all the views expressed in this research report reflect our personal views about any or all of the subject 
issuer or securities. This report has been prepared by the Research Team of Geojit Financial Services Limited, hereinafter referred to as Geojit. 

COMPANY OVERVIEW 

Geojit Financial Services Limited (hereinafter Geojit), a publically listed company, is engaged in services of retail broking, depository services, portfolio 
management and marketing investment products including mutual funds, insurance and properties. Geojit is a SEBI registered Research Entity and as such 
prepares and shares research data and reports periodically with clients, investors, stake holders and general public in compliance with Securities and 
Exchange Board of India Act, 1992, Securities And Exchange Board Of India (Research Analysts) Regulations, 2014 and/or any other applicable directives, 
instructions or guidelines issued by the Regulators from time to time. 

DISTRIBUTION OF REPORTS 

This document is not for public distribution and has been furnished to you solely for your information and must not be reproduced or redistributed to any 
other person. Geojit will not treat the recipients of this report as clients by virtue of their receiving this report.  

GENERAL REPRESENTATION 

The research reports do not constitute an offer or solicitation for the purchase or sale of any financial instruments, inducements, promise, guarantee, 
warranty, or as an official confirmation of any transaction or contractual obligations of any kind. This report is provided for assistance only and is not 
intended to be and must not alone be taken as the basis for an investment decision. The information contained herein is from publicly available data or other 
sources believed to be reliable, but we do not represent that it is accurate or complete and it should not be relied on as such. We have also reviewed the 
research report for any untrue statements of material facts or any false or misleading information. While we endeavor to update on a reasonable basis the 
information discussed in this material, there may be regulatory, compliance, or other reasons that prevent us from doing so.  

RISK DISCLOSURE 

Geojit and/or its Affiliates and its officers, directors and employees including the analyst/authors shall not be in any way be responsible for any loss or 
damage that may arise to any person from any inadvertent error in the information contained in this report. Investors may lose his/her entire investment 
under certain market conditions so before acting on any advice or recommendation in these material, investors should consider whether it is suitable for their 
particular circumstances and, if necessary, seek professional advice. This report does not take into account the specific investment objectives, financial 
situation/circumstances and the particular needs of any specific person who may receive this document. The user assumes the entire risk of any use made of 
this information. Each recipient of this report should make such investigation as it deems necessary to arrive at an independent evaluation of an investment in 
the securities of companies referred to in this report (including the merits and risks involved). The price, volume and income of the investments referred to in 
this report may fluctuate and investors may realize losses that may exceed their original capital. 

FUNDAMENTAL DISCLAIMER 

We have prepared this report based on information believed to be reliable. The recommendations herein are based on 12 month horizon, unless otherwise 
specified. The investment ratings are on absolute positive/negative return basis. It is possible that due to volatile price fluctuation in the near to medium 
term, there could be a temporary mismatch to rating. For reasons of valuations/return/lack of clarity/event we may revisit rating at appropriate time. The 
stocks always carry the risk of being upgraded to buy or downgraded to a hold, reduce or sell. The opinions expressed are subject to change but we have no 
obligation to tell our clients when our opinions or recommendations change. This report is non-inclusive and does not consider all the information that the 
recipients may consider material to investments. This report is issued by Geojit without any liability/undertaking/commitment on the part of itself or anyof 
its entities. We may have issued or may issue on the companies covered herein, reports, recommendations or information which is contrary to those contained 



  

 

 

Geojit Financial Services Ltd. (formerly known as Geojit BNP Paribas Financial Services Ltd.), Registered Office: 34/659-P, Civil Line Road, Padivattom, 
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grievances@geojit.com, For compliance officer: compliance@geojit.com. 

Corporate Identity Number: L67120KL1994PLC008403, SEBI Stock Broker Registration No INZ000104737, Research Entity SEBI Reg No: INH200000345, 

Investment Adviser SEBI Reg No: INA200002817, Portfolio Manager: INP000003203, Depository Participant: IN-DP-325-2017, ARN Regn.Nos:0098, IRDA 

Corporate Agent (Composite) No.: CA0226 

 

in this report. 

 

The projections and forecasts described in this report should be evaluated keeping in mind the fact that these are based on estimates and assumptions and 
will vary from actual results over a period of time. The actual performance of the companies represented in the report may vary from those projected. These 
are not scientifically proven to guarantee certain intended results and hence, are not published as a warranty and do not carry any evidentiary value 
whatsoever. These are not to be relied on in or as contractual, legal or tax advice. Prospective investors and others are cautioned that any forward-looking 
statements are not predictions and may be subject to change without notice.   

JURISDICTION 

The securities described herein may not be eligible for sale in all jurisdictions or to all categories of investors. The countries in which the companies 
mentioned in this report are organized may have restrictions on investments, voting rights or dealings in securities by nationals of other countries. 
Distributing/taking/sending/dispatching/transmitting this document in certain foreign jurisdictions may be restricted by law, and persons into whose 
possession this document comes should inform themselves about, and observe any such restrictions. Failure to comply with this restriction may constitute a 
violation of any foreign jurisdiction laws. Foreign currencies denominated securities are subject to fluctuations in exchange rates that could have an adverse 
effect on the value or price of or income derived from the investment. Investors in securities such as ADRs, the value of which are influenced by foreign 
currencies effectively assume currency risk. 

REGULATORY DISCLOSURES: 

Geojit’s Associates consists of privately held companies such as Geojit Technologies Private Limited (GTPL- Software Solutions provider), Geojit Credits 
Private Limited (GCPL- NBFC Services provider), Geojit Investment Services Limited (GISL- Corporate Agent for Insurance products), Geojit Financial 
Management Services Private Limited (GFMSL) & Geojit Financial Distribution Private Limited (GFDPL), (Distributors of Insurance and MF Units).In the 
context of the SEBI Regulations on Research Analysts (2014), Geojit affirms that we are a SEBI registered Research Entity and in the course of our business as a 
stock market intermediary, we issue research reports /research analysis etc that are prepared by our Research Analysts. We also affirm and undertake that no 
disciplinary action has been taken against us or our Analysts in connection with our business activities.   

In compliance with the above mentioned SEBI Regulations, the following additional disclosures are also provided which may be considered by the reader 
before making an investment decision:  

1.  Disclosures regarding Ownership*:    

Geojit confirms that: 
(i) It/its associates have no financial interest or any other material conflict in relation to the subject company (ies) covered herein. 
(ii) It/its associates have no actual beneficial ownership greater than 1% in relation to the subject company (ies) covered herein. 

Further, the Analyst confirms that: 
(i) he, his associates and his relatives have no financial interest in the subject company (ies) covered herein, and they have no other material conflict in the 

subject company. 
(ii) he, his associates and his relatives have no actual/beneficial ownership greater than 1% in the subject company covered  

2.  Disclosures regarding Compensation:   

During the past 12 months, Geojit or its Associates: 

(a) Have not  received any compensation from the subject company; (b) Have not managed or co-managed public offering of securities for the subject 
company  (c) Have not received any compensation for investment banking or merchant banking or brokerage services from the subject company. (d) Have not 
received any compensation for products or services other than investment banking or merchant banking or brokerage services from the subject company  (e) 
Have not received any compensation or other benefits from the subject company or third party in connection with the research report (f)  The subject 
company is / was not a client during twelve months preceding the date of distribution of the research report.   

3. Disclosure by Geojit regarding the compensation paid to its Research Analyst: 

Geojit hereby confirms that no part of the compensation paid to the persons employed by it as Research Analysts is based on any specific brokerage services 
or transactions pertaining to trading in securities of companies contained in the Research Reports. 

4.  Disclosure regarding the Research Analyst’s connection with the subject company: 

It is affirmed that I Saji John Research Analyst(s) of Geojit have not served as an officer, director or employee of the subject company  

5.  Disclosure regarding Market Making activity: 

Neither Geojit/its Analysts have engaged in market making activities for the subject company. 

Please ensure that you have read the “Risk Disclosure Documents for Capital Market and Derivatives Segments” as prescribed by the Securities and 
Exchange Board of India before investing. 
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